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What if you don’t know what
to say to a motivated seller?

What if you don’t know
how to say it?

What if you don’t know how
to get them to say “Yes”?
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When you get

&, = =
Negotiation Say the right things

I'Ight you e at the right time
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The 3 Types of Modular Negotiation Techniques™
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The Negotiation Chat Flow™
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8 of 52 Modular Negotiation Techniques™
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The Modular Negotiation Method ™
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The Modular Negotiation Method ™
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The Next Step Planner™ S Date:

Description/Notes/Questions Takeaways

Actions

Communications
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